HUD Homes are a little
different. When you make
an offer on a HUD Home
(sometimes called a "bid")
you'll include the price
you want to pay for the
home and what you'd like
HUD to contribute in terms
of closing costs or possible
fix-up allowances. There's
no real bargaining involved.

hen bargaining, always remember that what's
important to you may be quite different from what's
important to the seller. And this is where, if you give a
little, you can get a lot.

"We went back and forth for days. Finally I said the
seller could keep her antique light fixtures and her
washer-dryer if she'd go for my offering price. And we
had a deal!"

I any HUD Homes are sold in what's known
as an "Offer Period," during which your offer must be
made. If your offer is for the full asking price, it may
be accepted by HUD immediately, even before the
Offer Period is over. If you offer less than full price,
your bid will be opened with all others at the conclusion
of the Offer Period. You may attend the opening of the
offers and your broker will be notified if your offer
is accepted.

Other HUD Homes are listed on an "extended" basis
which means offers may be submitted any business
day. If your bid on one of these homes is accepted,
your broker will usually be notified within 48 hours of
HUD's receipt of the offer.

Your broker will explain the details of making a bid
on a HUD Home; it isn't all that complicated. In fact,
buying a HUD Home can involve less paperwork and
red tape than buying another type of home.

Getting an
Inspection!

You may want a professional
inspection of the home before
you make an offer. Your broker
may be able to recommend an
inspection company to check:

A written report should be
included in the fee.

HUD Homes are sold in "as-is"
condition. That means you
agree, if you buy the home, to
accept it in its present condition
and understand HUD will not
make any repairs. Therefore, be
sure of the condition of the home
before you submit your offer.
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